The Supplier

Sales Pitch
(from the client POV)
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About me

3 72 years at Intuit
® QuickBooks
e B2B

My purview
e Fintech
® Financial Experts

® Supplier Partnerships

INTUIT




Supplier Partnerships

We have great partners! We hear from you! And when you happen
to catch the right person
We want more! Emails! B0 11 gl @y, el
probably set up...
LinkedIn!!

The capabilities presentation!!!

Even phone calls!!!
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Something else | need you to know ...
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Prior to Intuit

Please hire me

to do super
great research
for you!!!
10 years
on the

supplier side
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As The Faces sang ...

I WISH THAT
I KNEW WHAT
I KNOW NOW
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irst of all, we were good ...

inToQIT . GLOBALBUSINESS SOLUTIONS GROUP 7



Oh yeah
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What made us the best?

<, \We did it all!!! ﬁ Experts in your field!!!

Ideation to Segmentation! Logos out the wazoo!

5%, Partners around the globe!!!

Research everywhere but Antarctica!

&% Completely custom!!!

No cut-and-paste templates!

ﬁ’gb Consultative!!! ﬁg Proprietary solutions!!!
No data dumps here! SO WHAT!? Why do a segmentation, when you

Senior support — beginning to end! can get our P.U.P.* Segmentation!?!
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Are we all sufficiently impressed?
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Remember ...

£ V
| FEEL YOUR PAIN
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Some suggestions / What | wish I'd known

Keep it tight Focus on conversation / Q&A
~10 min presentation Hot button topics
Who are you?
Find your champion
What do you do?

Examples
Relevant work
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More | wish I'd known

Part Il: Winning the Proposal Part Illl: Managing the Project
e Keepittight!!! ® Your clients
O Research approach O Research experts, too
O Address key concerns / issues O Product / Customer / Industry experts
o Sampling O Drive multi-million dollar decision-
o Pricing making with your research

Everyone is just trying to do a good job

| have never selected a proposal by the quality of
its stock photos
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